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If I were advising Bob and Angie, I would tell them to buy this racquetball club. I would tell them that it has the potential to provide better returns on their investment than putting their money in a savings account whose interest is subject to taxation. Specifically, I would advise them to take up the offer and buy up the business so that they can have better returns on the inheritance that they have got. However, I would suggest to them to have an accountant look at the books of this business before making up the decision. Furthermore, the accountant should not in any way be inclined to the business because they might be bound to look at the profitability of the business with bias. I would tell Bob and Angie to look for an experienced accountant to scrutinize the financial books so as to get the best picture of the profitability of this racquetball club business.
Regarding whether Angie and Bob should buy the business alone or seek other partners, I would advise them to try their best to go it alone so that they can experience maximum profits and also have minimal variations in interest in managing and running the business. This is because seeking other partners would mean that it would bring in different opinions which might make it difficult to reach consensus in many issues about running the business. This might negatively impact the profitability of the business after buying it.
However, I feel that even though Angie have done a good job in asking questions bout this business, they have not asked one most important question regarding the offer being presented to them. Karl, the owner of the business tells them that they can pay up $150,000 In cash and take up the loan but it is not clear how long the loan repayment goes. They should ask how long the loan repayment goes on so as to know whether the loan will hamper them from reaping profits from their business. They also need to ask about the reason why the owner wants to sell this business and try something else. Getting the reason from the owner and also asking around can help to reveal any problems with the profitability of the business.
As such, they should ask Karl to stipulate the loan period and whether the bank will accept to continue the loan with them at the rate that Karl is stating. They should also ask Karl to stipulate whether some membership at the club will cease as a result of his withdrawal from the business. Furthermore, they should also ask Karl to state the profits recorded for at least the last five. Most importantly, they should ask Karl to stipulate if there are any bills that are yet to be settled by the company and who should pay them.
